Pull up chair for a unique executive coaching and peer advisory group designed
exclusively for sales force managers and guaranteed to deliver powerful results!

The Sales Manager

RZUNDTABLE

Facilitated by Sales Executive Coach Diahn Hevel, President of Hevel +Co.

Many successful business owners and sales leaders get great
value and powerful results from working with an executive
coach or being a member in peer advisory groups.

Now, Hevel +Co. is offering limited-seat availability to join an
exclusive program for sales force managers combining executive
coaching and peer advisory: The Sales Manager Roundtable.

GENERATE A HIGHER ROI IN TIME AND MONEY
The Sales Manager Roundtable is a cost-effective alternative
to hiring a personal, executive coach and a great leap beyond
most “canned” management and leadership workshops.

Twice a month, you'll participate in 90-minute, facilitated
sessions along with accountability check-ins.You'll leave each
session equipped and energized to lead a sales force to
increased productivity, accountability and performance.

New Roundtable Starts Next Month
with Limited Seating!

Click here to reserve your seat!

“The accomplishments of our sales
managers over the last 7 months have
been amazing. We just did our business

planning session that you outlined for us.

It was very comforting to see how many
of the challenges (real or perceived) just
aren’t on their list anymore. You’re an

incredible partner!”

GROUP COACHING PACKED WITH PEER POWER!
Sales executive coach Diahn Hevel faciliates each roundtable.
Plus, you'll sit with other Central Ohio-based sales managers
from different industries. The Sales Manager Roundtable
provides non-competitive group coaching for:
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* Developing sales leadership skills: A series of mini sales
manager workshops with actionable, on-the-job ideas

* Solving problems — Case study “rounds” with peers and
an executive coach

* Sharing best practices — Fully debriefed so you can
determine what will work for your team

* Energizing and supporting ACTION —Three-way
accountability to yourself, your peers and the coach to
define and commit to actions.

COMMIT TO PROFESSIONAL & PERSONAL GROWTH
Enroll in The Sales Manager Roundtable while seats are
available! Each group is limited to eight members for
maximum power and value. A 90-day personal commitment
for only $425 is an opportunity you won't want to pass up!
(A monthly payment option is available.)

Enroll for a year to save $340! Receive 20% off the price
when you commit to and pay upfront for one year. Pay only
$1,360.That's a $340 savings over the quarterly rate!

New Roundtable Starts Next Month
with Limited Seating!
Click here to reserve your seat!

SALES EXECUTIVE COACH DIAHN HEVEL

As founder and president of Hevel
+ Co,, Diahn Hevel draws upon
more than 20 years of collective
experience in sales management,
sales operations, consulting and
coaching. She and her team work
directly with sales force managers —
from sales supervisors to executive
VPs — to help them achieve breakthrough results!
To learn more, please visit hevelandco.com.

O HEVEL
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